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“Ugly Means 
Beautiful”
Lots of programs launch with  
ambitious goals to help kids. But 
with kids, you usually don’t know 
the difference you’ve made un-
til many years later. Did our role 
help this child succeed later in 
life? That’s the question that drives 
everything that happens at Childhaven. 
Leanne’ story provides an answer. 

Leanne was neglected and abandoned 
by her mother, a terrible way to start 
life. Her early experience in foster care 
didn’t go much better, so when she arrived at Childhaven at age 2, she 
was sullen, withdrawn, and had little interest in playing with other 
kids. 

If you asked how she was feeling, she would stare back at you with a 
blank expression. No words, and little understanding of her emotions. 

But the Childhaven team worked hard to help her. They would ask her 
if she could see the smile on another kid’s face and say, “He must be 
happy!” If Leanne fell down, they would say, “I feel sad when I hurt my 
knee. It’s okay to ask for help.” 

These simple methods, when applied consistently and on a daily basis, 
don’t take long to produce profound change in young kids.

As a 3-year old, Leanne got teased once by a boy who said her braids 
were ugly. Leanne snapped back, “If ugly means beautiful, then you’re 
right.” The nearby teacher had to work hard to hide her grin, because 
standing up for herself like this was unimaginable when Leanne first 
arrived. 

Leanne’s self-confidence continued to grow, and she ended up getting 
placed with a very loving foster family that eventually adopted her. That 
family has kept in touch with Childhaven, very grateful for the  
foundation that was laid here. 

Weisbarth.com

206.779.9808
Doron@weisbarth.com

“Your Home Sold for at  
Least 100% of Asking Price or  

I’ll Pay You the Difference!”
Learn more about this exclusive  

guarantee at Weisbarth.com/guarantee

“Your Home Sold for  
at Least 100% of  

Asking Price or I’ll Pay  
You the Difference!”

DORON 
WEISBARTH 
Designated  
Broker/Owner

(continued inside left)

Also In This Issue:

> “Ugly Means Beautiful”

> Attention Sellers: 
Where Are You?

> Quick Guide to  
Decluttering: 7 Tips  
for Reducing Stress 
While Stuck at Home

> Your Referrals Help 
Kids In Need

Attention Sellers: 
Where Are You?
Covid has been sowing a lot of  
confusion and uncertainty in the real 
estate industry, and never have the 
effects of that confusion been more 
pronounced than this month. Consider 
these two divergent trends:

Sales prices, pending sales, and 
closed sales are all up, sometimes 
way up depending on the location. But 
homes newly placed on the market are 
10% down. 

This dichotomy has resulted in the 
second lowest housing inventory…
ever. Across the Northwest MLS listing 
territory, there are currently just 1.16 
months of housing inventory for sale. 
The only time it has been lower than 
that was in December of 2017, when 
we had just 1.12 months. 

Not only that, but 
since May pending 
sales are up 15%, 
closed sales are up 
39%, and sales prices 
are up 3.3% (and 
5.7% since this time 
last year). 

(continued inside)

If your home is already listed, this is not intended as a solicitation

AS SEEN AND 
HEARD ON:

With COVID-19 still dominating life in our area and beyond, kids who normally find 
safety, love, and guidance at Childhaven are stuck at home, like many of us. 

But through all this, the Childhaven staff continues to care for them, delivering 
counseling, developmental therapy, wraparound supports, home learning, meals, 
family meetings, and much more. 

Every referral you send our way helps the kids at Childhaven, because we donate a  
substantial portion of our income from every home sale to this amazing organization.  
To date, home sales and referrals from people like you have led directly to over $160,000 
being donated to help vulnerable and traumatized kids have a chance at a better life. 

If you know anyone considering buying or selling,  
you have three options:

1. Send me an email to referral@weisbarth.com 
with the contact info of the person you know 
who is considering a move. 

2. Call me direct or pass on my number – 
206.779.9808

3. Go to our website at Weisbarth.com/referrals

Your Referrals Help Kids in Need Our donations 
to date for 

Childhaven!
A portion of every sale from 
Weisbarth & Associates is 
given to Childhaven and in the 
past 4 years we have donated 
over $160,000 to Childhaven.
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Is clutter in your home adding to your already 
high levels of stress? Clutter is like an unfinished 
puzzle following you around 24 hours a day, but 
you never seem to know where the other  
pieces are. 

Removing clutter has been shown to dramatical-
ly reduce stress, and now may be the best time to 
improve your quality of life if you’re feeling stuck 
at home. You may also be faced with the task of 
decluttering for someone else, such as an aging 
relative who needs to move or has died.

Here are some tips and resources to help you declutter 
and de-stress.

Start with Your Three Worst Rooms
Consider main rooms but also closets, attics, base-
ments, and sheds. Is there something else you want 
to do with those areas? Begin the decluttering process 
one room at a time and work at it consistently until the 
clutter is gone.

Two Piles: Keep and Not Keep
Don’t overcomplicate this or get distracted. Stick to the 
room you’re in, and remember that you are getting rid of 
stuff, not organizing it. So don’t buy bins and baskets to 
sort things. Two piles – that it! 

Reward Yourself Periodically
After you finish a room, treat yourself in a way that feels 
good. You are making progress and you deserve the 
celebration. 

Identify Valuable Items
If you’re curious what an item might be worth, first 
check the ‘sold’ listings on ebay.com for similar items 
(not just the items waiting to be sold) and see how 
much people are paying. For more specialized items 
with greater value, you could even hire an accredited 
appraiser. But only do this if the items have great value, 
because appraisers charge by the hour, and they aren’t 
cheap. Find them at www.appraisers.org

Use ‘Resell’ Sites and Stores
Several companies offer ways to sell items online. 
These include Facebook Marketplace, 5miles.com,  
letgo.com, nextdoor.com, and offerup.com. 

For tech items, find out what they’re worth at decluttr.
com. This site also takes Legos by the pound! If your 
kids are past the Age of Legos, this may be the best 
news of the year.

Used clothing in good condition can be sold on  
poshmark.com, tradesy.com, and thredUP.com. 

If you don’t want to sell online or the item isn’t  
appropriate for that, consignment shops allow you to 
sell items through their store, and they take a cut of the 
sale price. 

Estate Sales
If someone has recently passed away and you have a 
large amount of stuff that needs to be gone quickly,  
running an estate sale using a liquidator may be your 
best option. You can find a liquidator at  
www.aselonline.com

Just Get Rid of It
Often the fastest way is to just get the clutter out of 
your house. You can donate it to a store like Goodwill 
or an organization like the Salvation Army and get a tax 
deduction – just be sure to get a receipt. 

You can also just recycle a lot of items. Or, in some  
cases, just junk it. If there’s a lot of stuff, use a service 
like 1-800-Got-Junk or Bagster, and they’ll take your 
junk away. 

Once it’s gone, you will feel so much better, having  
simplified your life and cleared out things you don’t 
need anymore. 

Leanne plays soccer, is doing great 
in school and in Girl Scouts, and her 
future is bright. Leanne is succeeding, 
long after leaving Childhaven. 

That’s why we, at Weisbarth & Associ-
ates, give a substantial portion of the 
income from every home sale to that 
organization. Because their program 
works. It really helps kids. It takes 
kids out of terrible situations that, 
when no one helps, often lead them 
to drop out of school, battle home-
lessness, struggle with addiction, and 
endure so many other hardships. 

Childhaven turns that story back in 
the other direction, and gives kids like 
Leanne self-confidence, hope, and a 
future.

“Ugly Means Beautiful”
(continued from front)

What does this mean for sellers? If you put your home up for sale before 
this summer ends, you will be capitalizing on one of the  
hottest sellers’ markets in history. Yes, that’s during Covid.

Then why aren’t more homes going up for sale? Are sellers worried about 
selling during Covid? Do they think no one is looking to buy? Are they 
worried about safety? 

You can see from the data – people are buying, and they are  
starving for more choices. As for safety, it’s generally safe to put your 
home on the market during Covid as long as you follow the proper guide-
lines. And we, at Weisbarth & Associates, take even extra precautions to 
make sure that our clients are safe, including  
a sanitizing station at the entry, reminder signs, etc.

If you or someone you know has been on the fence about whether to put 
your home up for sale, my recommendation based on this data is, do it 
now before summer ends. Feel free to contact me if you have questions 
about your situation. And remember that a  
substantial portion of our income from every sale (buying or selling) goes 
to support the kids at Childhaven.

If you know anyone considering buying or selling, here’s how to refer 
them:

1) Email me at referral@weisbarth.com with your friend’s contact info

2) Call me directly, or pass my number on to them – 206-779-9808

3) Go to our website at Weisbarth.com/referrals

Attention Sellers: Where Are You?
continued from front)

Why I Support Childhaven
When my first-born turned one year old, my wife Juju and I decided to 
throw him a birthday party. Our friends and family inquired about gift  
options. “What does he miss or lack?” My wife and I thought. “Nothing” 
is all we could come up with. Truly and thankfully, our son’s needs 
were met at the highest level – from the material to the  
emotional and spiritual. 

Instead, we decided to ask our friends and relatives to give to kids who 
were born into opposite circumstances and who had needs that were 
urgent, real, and deep. And I don’t mean just material needs, although 
sometimes basic nutrition is lacking, as well as proper clothes or toys. 

But I’m talking about fundamental human needs such as love, 
warmth, and care. We wanted to make a difference in the lives of these 
kids with the hope that one day they will live a far better life than the 
one that appeared to be awaiting them at that time. Thus began our 
partnership with Childhaven that now spans over 14 years.

Since 1909, Childhaven has been a safe 
and caring place for babies, toddlers, and 
preschoolers in King County. Today, our 
early learning, early intervention, and 
counseling programs support positive 
outcomes for all children and families in 
the communities we serve.

We build upon the inherent and unique 
strengths of families to help them over-
come adversity and thrive.

Science-based. Heart-centered.
Learn more at childhaven.org

Juju and Doron Weisbarth (left) with  
CEO of Childhaven, Jon Botten and Childhaven  

Director of Programs, Megan Beers (right).
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