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No Longer 
“Broken and 
Angry”  
Childhaven isn’t just a place that helps 
kids make it. It sometimes helps their 
parents make it too.

Teresa had lived a hard life. After her 
parents divorced at age 5, her downward 
spiral began. By 14, though a successful 
student athlete, she started using drugs 
and alcohol. This continued through  
college, marriage, and three kids. 

But that marriage turned violent while 
she was pregnant with her first. Even-
tually, she left to get away, but ended up 
living on the streets. For 15 years. 

“I was dead inside, broken and angry,” 
says Teresa. “I had been to prison and 
been attacked. I should have been dead.” 
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The Little-Known Truth 
About Selling Your 
Home in Winter
A common, prevailing belief is that the winter months – January and 
February in particular – are bad times to try and sell your home.  
But is this true?

In the chart below you’ll find five years’ worth of actual data from 
home sales in King County that tell a very different story. 

The COLOR line shows the median number of days it takes to sell a 
home (Day on Market = DOM). The COLOR line shows the number of 
New Listings per month. And the COLOR line shows the Median Sale 
Prices in King County. 

In this graph you can see a clear trend that emerges and the  
seasonal relationship between “New Listings” and “Days on  
Market”. “New Listings” trend sharply downward towards the end of 
each year, while “Days on Market” increase around the same time. 

2015-2020 Housing Information in King County

Median Sale Price New Listings Days on Market
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“Your Home Sold for at Least 100% 
of Asking Price or I’ll Pay You the Difference!”

Learn more about this exclusive guarantee at Weisbarth.com/guaranteeWeisbarth.com 206.779.9808   doron@weisbarth.com

Smart Energy Saving Tips –  
Find One to Do This Month

A typical family spends at least $2200 per year on utili-
ties. That includes water, sewer, energy, and garbage. If 
you include phone and internet, it’s substantially higher.

With climate change effects, fires, power outages, 
and droughts seeming to happen with more frequency 
and unpredictability, your utility usage isn’t just about 
money. It may become about the resources themselves. 
What can you do to save money and preserve these 
limited resources?

Here are four strategies:

1. Install Automated Thermostats   
 Around Your Home
If you’re gone most of the day, or if you’re used to  
leaving the heat or AC on during the night in the  
extreme months, an automated thermostat can save 
you big money. 

If you have rooms that are frequently unused for long 
periods of time, the savings will be even bigger. 

The idea is to install a programmable thermostat in 
each room. Then, you can set them to turn on and off 
when you’ll need them. No more wasted energy heating 
and cooling empty rooms and empty homes.

2. Go Solar
It’s more affordable than you might think. With a  
10-year financing plan, you can install a robust solar 
energy system for less than $150 per month, depending 
on the terms.

The great thing about solar energy is, it has a  
guaranteed return on investment. Eventually, you will 
make the money back and then some. It’s simply a  
matter of time. And if you end up moving before you 
reach that break-even point, the solar panels will in-

crease the value of your home, so you’ll make it back on 
the sale. 

But does solar work in Washington? Well, I work with 
someone who installed a 7.5kW solar array in Burien in 
late 2019. In 2020, he paid nothing on his power bills – 
that’s $0 other than a base monthly fee – for 9 months 
during 2020. I can connect you with him if you’d like to 
ask some questions.

And, it’s going away soon unless Congress renews it, 
but there is also a big federal tax credit for installing 
solar panels. And to be clear, that’s a credit – not just a 
deduction. 

3. Install Light Sensors 
If you find yourself leaving lights on all the time, you are 
wasting power and money for no reason. Installing light 
sensors is a pretty simple way to eliminate the problem. 
They will turn off the lights while you’re not in the room. 

4. Manage Your Water Usage
There’s water, and then there’s hot water. You’re paying 
for both, so look for ways to conserve your usage of 
both. 

For hot water, are you taking long showers every day? 
Sure, they’re nice now and then, but if you’re taking a 
20-minute shower every day, you are spending gobs of 
money for the privilege, and using up a lot of water.

As for regular water, another easy habit to change is to 
turn water off while washing hands and brushing teeth. 
You’re going through gallons of water if you’re leaving it 
on every time.

Also, if you have any old toilets still gurgling through 7 
gallons per flush, replacing that toilet is an easy way to 
reduce your water bill.

You can also buy Energy Star appliances to reduce 
water and energy use in fridges, washers, dryers, and 
dishwashers. 

5. Get an Energy Audit
Your utility can probably do this, and you can probably 
also ask your HVAC dealer to come do a fresh  
inspection. This is a way to see how efficiently your 
home is using its energy and water, and what you can  
do to improve it. 
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Since 1909, Childhaven has been a safe and 
caring place for babies, toddlers, and pre-
schoolers in King County. Today, our early 
learning, early intervention, and counseling 
programs support positive outcomes for all 
children and families in the communities we 
serve.

We build upon the inherent and unique 
strengths of families to help them overcome 
adversity and thrive.

Science-based. Heart-centered.
Learn more at childhaven.org

The Little-Known Truth About Selling Your 
Home in Winter
(continued from front)

These two trends reverse as soon as we head into the 
new year, every year. We see more new listings come 
on the market, while the number of days that it takes 
to sell those homes drops quite precipitously. (Keep in 
mind that the data for “New Listings” is a reflection of 
what happened in that same month, whereas the data 
for “Days on Market” and for “Median Price” lags by 
about a month, because those data points get  
recorded only after the sale closes and is recorded with 
the county, which is usually a few weeks past when the 
sale actually takes place). 

What causes such a sharp change in the market activity 
trends? It turns out that every year, starting at the very 
beginning of January, a large number of new buyers hits 
the market in search of a good home. I often wonder if 
this might be spurred on by a New Year’s resolution that 
many renters make, to buy a home in the coming new 
year. 

Whatever the cause, every January our office experi-
ences a sudden influx of new buyers looking for a good 
home. Unfortunately for them, that is the time of year 
when the inventory of homes for sale is at its lowest. 
Which means there is fierce competition for every home 
that is available for sale at that time. 

So if you’re looking to sell your home, you can see that 
January and February are actually great times to be on 
the market. 

And what about prices? As you can see from the chart, 
“median home prices generally trend up year-round, 
regardless of the season. While there are up and down 
fluctuations from month to month, those tend to  
reflect the general market conditions and not any kind 
of seasonality. 

The point of all this is – if you try to sell your home in 
January and February, you will have less competition 
from other sellers and will still make good money. And 
it won’t take that many more days to sell than in the 
warmer months.

Ready to try putting your home up for sale this winter?

Or – do you know someone else who wants to sell but 
thinks they should wait until spring? Show them this 
article and send them our way for a no-obligation 
consultation. We greatly appreciate your referrals and 
remember that your referrals help the kids at  
Childaven! 

Here’s how to send us referrals:

1) Email me at referral@weisbarth.com with your   
 friend’s contact info

2 Call me directly, or pass my number on to them –   
 206-779-9808

3 Go to our website at Weisbarth.com/referrals

No Longer “Broken and Angry”

Then, she became pregnant again. This time, she wanted 
things to be different. She got sober. After having a daughter 
named Trizure, DSHS required Teresa to bring her to  
Childhaven. 

Childhaven’s staff encouraged her as a mother, solidified her 
commitment to sobriety, and helped her get Trizure through 
young childhood and into Head Start. Both are strong and  
determined not to give up. 

Now, Teresa has a great job, helping other parents recover 
from addictions. “Without Childhaven, none of this would have 
happened in my life or for the people I’m now helping.”

For every home we sell, we donate a portion of the proceeds  
to Childhaven. 

(continued from front)



 

DORON 
WEISBARTH 
Designated  
Broker/Owner

6826-B Greenwood Ave N
Seattle, WA 98103

Weisbarth.com

HOMEWARD 
BOUND

206.779.9808   doron@weisbarth.com

“Your Home Sold for  
at Least 100% of  

Asking Price or I’ll Pay  
You the Difference!”

Also In This Issue:

> The Little-Known Truth 
About Selling Your Home 
in Winter The Little-Known 
Truth About Selling Your 
Home in Winter

> Smart Energy Saving Tips – 
Find One to Do This Month 

> No Longer “Broken and 
Angry”

> Your Referrals Help  
Kids In Need

If your home is already listed, this is not intended as a solicitation

AS SEEN AND 
HEARD ON:

With COVID-19 still dominating life in our area and beyond, kids who normally find 
safety, love, and guidance at Childhaven are stuck at home, like many of us. 

But through all this, the Childhaven staff continues to care for them, delivering 
counseling, developmental therapy, wraparound supports, home learning, meals, 
family meetings, and much more. 

Every referral you send our way helps the kids at Childhaven, because we donate a  
substantial portion of our income from every home sale to this amazing organization.  
To date, home sales and referrals from people like you have led directly to over $160,000 
being donated to help vulnerable and traumatized kids have a chance at a better life. 

If you know anyone considering buying or selling,  
you have three options:

1. Send me an email to referral@weisbarth.com 
with the contact info of the person you know 
who is considering a move. 

2. Call me direct or pass on my number – 
206.779.9808

3. Go to our website at Weisbarth.com/referrals

Your Referrals Help Kids in Need Our donations 
to date for 

Childhaven!
A portion of every sale from 
Weisbarth & Associates is 
given to Childhaven and in the 
past 4 years we have donated 
over $195,000 to Childhaven.
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