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Single Family 
Homes Are  
Selling Like 
Hotcakes  
If you look at the overall data for home 
sales in Seattle and King County, it has 
looked good for well over a year. This is 
particularly true for single family homes. 

Right now, condos have about 1.67 
months of inventory, which indicates a 
strong sellers’ market. But compare that 
with single family homes that have an in-
ventory of just 0.69 months, and now you 
can see the big difference!

Weisbarth.com

“Your Home Sold for at  
Least 100% of Asking Price or  

I’ll Pay You the Difference!”
Learn more about this exclusive  

guarantee at Weisbarth.com/guarantee
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We ARE Breaking the 
Cycle of Abuse
Child abuse is one of the most 
costly and destructive forces at 
work in our world. Abused kids 
tend to grow up and become 
abusers themselves. The cycle of 
abuse never stops.

Unless we do something to inter-
rupt it.

And research continues to show 
that early intervention in an 
abused child’s life has by far the 
greatest impact in breaking the 
cycle of abuse. By bringing at-
risk kids into a loving environ-
ment as early as possible, kids 
can learn how to forge healthy 
relationships from toddlerhood.

This is what Childhaven does. 
And by doing so, it is preventing 

The Upgrades Most 
Likely to Increase Your 
Home’s Value
If you want to increase your home’s value before you put it on the 
market for sale, then remodeling and upgrading it are usually smart 
moves. However, certain upgrades deliver much greater return on 
your investment than others. Here are five types of upgrades that 
tend to pay off.
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“Your Home Sold for at Least 100% 
of Asking Price or I’ll Pay You the Difference!”
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The 2021  
Weisbarth 

Team

We’re looking for a few 
good people to join our 

team. Know any top  
candiates? Call me at 

206-779-9808.

Doron Weisbarth Michelle Shafagh

Steve Thompson Laura VillarBlake Cisneros Dominic Wood

Chris Masseth Debbie Sipes

1. Adding Space
Buyers want more room, especially in todays’ world, 
where many buyers need to have work spaces in their 
homes. Converting unfinished or partially finished spac-
es, such as an unfinished basement, into usable and 
functional spaces, will make your home much more de-
sirable to buyers. 

People also like open floor plans, particularly around 
the kitchen, dining room, and living room. Yes, this might 
mean knocking down a wall. While that might seem 
daunting to some and delightful to others, keep in mind 
that some walls play a major role in holding up your 
house. Seek help from a contractor, architect or engineer 
before breaking any walls. And consider consulting an in-
terior designer to ensure you have a good plan. 

2. Increase Curb Appeal
First impressions are powerful. The first thing buyers see 
is the exterior of your home. 

Even something simple like touching up paint or pressure 
washing can make a profound difference. You could even 
just paint the trim and the door. Give the door a bold color, 
and buyers will take note. 

Landscaping, cleaning up your yard, mowing the lawn, 
pruning, mulching, and planting perennials or annuals 
will please your buyers before they set foot inside your 
home. These upgrades often deliver a 100% return on in-
vestment.

3. Add Interior Style
No need to overdo this. You don’t need an expensive 
complete overhaul of your kitchen or bathroom. Some-
times, just replacing the fixtures makes everything look  
 

newer and more updated. The same goes for shower-
heads, knobs, handles, and faucets. Also, if your cabinets 
are old and worn, sometimes you can just paint or re-
place the façade, such as the doors, drawer faces, etc., 
and leave the rest. You’ll save money but still get reward-
ed by happy buyers.

4. Remove the Maintenance Question
Installing a new roof can recover 107% of its cost, on av-
erage. Why? Because new buyers like knowing they won’t 
have to worry about a roof for 25+ years. 

Replacing your HVAC if it’s old can provide a similar ROI, 
about 85% of your costs. And replacing old siding with fi-
ber cement returns an average of 63-76% of your invest-
ment. These are costly upgrades, but with those kinds of 
returns, you’re going to see most of it come back to you 
with a much higher sale price and happier buyers.

5. Efficiency Upgrades
Replacing any old appliances with Energy Star rated ones 
is something 90% of home buyers look for. Even replacing 
an old toilet with a new, efficient kind, will make a bid dif-
ference. And you don’t need to get the most expensive and 
luxurious items, with every imaginable bell and whistle. 
Buyers like new stuff, and they like energy efficient stuff. 
If you want to keep your costs down but still increase your 
value, those are the two most important factors.

Not sure what to do and, more importantly, what not 
to do? My team and I have a lot of experience in what 
makes the right kind of difference, what will pay off and 
what will be a money loser. If you want some free ad-
vice, with no obligation, please feel free to reach out and 
we’ll be happy to help. Call me at 206-779-9808.

The Upgrades Most Likely to Increase 
Your Home’s Value (continued from front)
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We ARE Breaking the Cycle of Abuse
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abuse from happening to future generations.

Child abuse causes chronic stress and is toxic to brain development. 
Early intervention reverses that damage. But it has to happen early. Af-
ter early intervention, kids have been shown to do better at reading and 
math throughout their educational lives. And the benefits continue from 
there.

Kids who come to Childhaven are six times less likely to commit juvenile 
crimes, and two times less likely to use drugs than abused kids who 
don’t receive early intervention.

Think about the lives saved and the suffering and pain averted for every 
kid who receives early help. 

Generations are transformed when the cycle of abuse gets broken. 

Amy Scott is an example of this. She was at Childhaven 20 years ago. Now 
she’s a mother of two raising healthy kids, working as a social worker. 

When Juju, my wife, and I were looking for a way to make a difference, it 
was important for us to invest our money and resources where we felt we 
could make the greatest difference. In our view, changing the course of 
young kids through love, deep care and compassion is the most effective 
way to make the greatest impact, not just on the individual kids, but also 
on families and communities both present and future. This is why we 
donate a portion of the proceeds from every home we sell to Childhaven. 

Your business and referral truly make an amazing impact that goes far 
and wide. 

Since 1909, Childhaven has been a safe 
and caring place for babies, toddlers, and 
preschoolers in King County. Today, our 
early learning, early intervention, and 
counseling programs support positive  

outcomes for all children and families in 
the communities we serve.

We build upon the inherent and unique 
strengths of families to help them  

overcome adversity and thrive.

Science-based. Heart-centered.
Learn more at childhaven.org

Single Family Homes Are Selling Like Hotcakes

Clearly it’s a great time for all homeowner to sell right 
now. Median sales prices in Seattle are up 14% from a 
year ago. But for single family homes, the current condi-
tions are almost ideal, as their homes are selling much 
faster, and for median prices that are 52% higher than 
condos.

It’s interesting to note that while many renters are choos-
ing to move away from the urban centers, buyers are ab-
solutely flocking to the urban areas. And because of the 
low interest rates, we have more buyers this year than 
usual. So while the number of listings is up, compared to 
previous years, the competition for those homes is much 
fiercer, pushing sale times down and prices up, up, up. 

What does this mean? If the current trends continue into 
spring and summer, this year is looking like another great 
one for sellers. For single family home owners in particu-
lar, it’s tough to imagine a hotter market. 

If you or someone you know has 
given any thought to selling – now 
is a terrific time to put your home 
up for sale. You are very likely to 
sell fast, and for a high sales price.

Please send your referrals to us! We offer a seller guar-
antee that is second to none. If we don’t sell your home 
for at least 100% of your asking price, I will pay you the 
difference! 

Here’s how to send us referrals:
1)  Email me at referral@weisbarth.com with your   
 friend’s contact info
2) Call me directly, or pass my number on to them –   
 206-779-9808
3) Go to our website at Weisbarth.com/referrals
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AS SEEN AND 
HEARD ON:

With COVID-19 still dominating life in our area and beyond, kids who normally find 
safety, love, and guidance at Childhaven are stuck at home, like many of us. 

But through all this, the Childhaven staff continues to care for them, delivering 
counseling, developmental therapy, wraparound supports, home learning, meals, 
family meetings, and much more. 

Every referral you send our way helps the kids at Childhaven, because we donate a  
substantial portion of our income from every home sale to this amazing organization.  
To date, home sales and referrals from people like you have led directly to over $160,000 
being donated to help vulnerable and traumatized kids have a chance at a better life. 

If you know anyone considering buying or selling,  
you have three options:

1. Send me an email to referral@weisbarth.com 
with the contact info of the person you know 
who is considering a move. 

2. Call me direct or pass on my number – 
206.779.9808

3. Go to our website at Weisbarth.com/referrals

Your Referrals Help Kids in Need Our donations 
to date for 

Childhaven!
A portion of every sale from 
Weisbarth & Associates is 
given to Childhaven and in the 
past 4 years we have donated 
over $195,000 to Childhaven.
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