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Reaching our goals  
helps kids in need
Weisbarth & Associates is proud to  
announce that in the past 4 years we have 
donated over $160,000 to Childhaven, by  
giving a substantial portion of our income 
from every home sale to help those kids in 
need. Thanks to all of our clients for your 
trust, your business and your referrals.  
Together we are making a big  difference in 
the lives of Childhaven kids.
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Could You Love a 
Child Like Her?
From a distance, it’s fairly easy for 
people to say they care about kids. And 
they mean it. But when you are face to 
face with a kid like Amanda when she 
arrived at Childhaven at the age of 4, 
caring becomes a whole different kind of 
commitment. 

On her first day, Amanda shouted at the 
Childhaven staff, “Don’t look at me!” 
“Don’t talk to me!” “You can’t tell me 
what to do!” “I hate you!”

She ran around the room, refusing to 
participate. She knocked things over. 
She climbed on windows and counters 
and then jumped off. She threw toys 
and chairs.  This would happen two or 
three times every day, and it went on for 
months.
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“Your Home Sold for at  
Least 100% of Asking Price or  

I’ll Pay You the Difference!”
Learn more about this exclusive  

guarantee at Weisbarth.com/guarantee
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Has COVID Sunk the Market?
Far From It – It’s a Seller’s Market,  
in the Extreme
Interest rates have reached historic lows. This has driven up buyer 
demand, even with COVID lurking around. With proper precautions, 
this means buyers can still shop, and sellers can still sell. And we’ve 
implemented safety measures, both as an industry as well as in our 
company, to protect buyers and sellers and stay compliant with the 
“Stay Home, Stay Safe” order.

The problem is, too many sellers don’t realize this, and we know this 
because listings are down from this time last year by over 30%! The 
buyers, on the other hand, are still out there in force, looking for a 
good home.

If you’ve been thinking about selling – don’t wait until the crisis is over. 
Prepare your home for listing as soon as possible. The iron is hot. 

The COVID Home  
Improvement Plan
A lot of people have been stuck at home 
during the COVID lockdowns. If that’s you,  
because you’re temporarily out of work or 
have reduced hours, why not take the  
opportunity to tackle one or two of those 
house projects you never have time for? 
(continued inside)
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When my first-born turned one year old, my wife Juju and I decided to 
throw him a birthday party. Our friends and family inquired about gift  
options. “What does he miss or lack?” My wife and I thought. “Nothing” is 
all we could come up with. Truly and thankfully, our son’s needs were met 
at the highest level – from the material to the emotional and spiritual. 

Instead, we decided to ask our friends and relatives to give to kids who 
were born into opposite circumstances and who had needs that were 
urgent, real, and deep. And I don’t mean just material needs, although 
sometimes basic nutrition is lacking, as well as proper clothes or toys. 

But I’m talking about fundamental human needs such as love, warmth, 
and care. We wanted to make a difference in the lives of these kids with the 
hope that one day they will live a far better life than the  
one that appeared to be awaiting them at that time.  
Thus began our partnership with Childhaven that  
now spans over 14 years.

Why I Support Childhaven

If your home is already listed, this is not intended as a solicitation

AS SEEN AND 
HEARD ON:

Sincerely,

 
Doron Weisbarth, Designated Broker/Owner 
Weisbarth & Associates 
206-779-9808
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THE CHILDHAVEN  
MATCHING CHALLENGE!
Your donations up to $3,000 are matched through June 30th. 

See inside the newsletter for all the details.

THE CHILDHAVEN  
MATCHING  

CHALLENGE!

Juju and Doron Weisbarth (left) with  
CEO of Childhaven, Jon Botten and Childhaven  

Director of Programs, Megan Beers (right).



With COVID-19 still dominating life in our area and beyond,  
kids who normally find safety, love, and guidance at  
Childhaven are stuck at home, like many of us. 

But through all this, the Childhaven staff continues to care  
for them, delivering counseling, developmental therapy,  
wraparound supports, home learning, meals, family  
meetings, and much more. 

Every referral you send our way helps the kids at Childhaven,  
because we donate a substantial portion of our income from  
every home sale to this amazing organization. To date, home sales and  
referrals from people like you have led directly to over $160,000 being  
donated to help vulnerable and traumatized kids have a chance at a better life. 

If you know anyone considering buying or selling, you have three options:
1. Send me an email to referral@weisbarth.com with the contact  

info of the person you know who is considering a move. 
2. Call me direct or pass on my number – 206.779.9808
3. Go to our website at Weisbarth.com/referrals

Your Referrals 
Help Kids in Need

“Your Home Sold for at Least 100% 
of Asking Price or I’ll Pay You the Difference!”

Learn more about this exclusive guarantee at Weisbarth.com/guarantee
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For months.
Amanda was very angry. She didn’t want to let anyone in. 
It appeared to the staff as if no one had ever loved her in 
the midst of her anger.
It’s not hard to guess why. No 4-year old just happens 
to be this angry for no reason. Her anger resulted from 
living in a traumatic environment for most of her life.
What does Childhaven do with a child like this? 
Well – most other pre-schools simply aren’t equipped to 
handle kids like Amanda. This is one reason pre-school-
ers get expelled at three times the rate of K-12 students. 
But Childhaven IS equipped and ready for kids like this. 
They expel no one. They never give up on a kid. They look 
past the aggression, and try to access the emotional 
needs that drive it. Some of these kids are homeless, or 
have parents struggling with addiction, mental illness, 
domestic violence, joblessness, and worse. 
Childhaven gave Amanda structure and routine. Every 
day, she had the same teacher. Same meal times. Same 
play times. 
The issue is rarely about learning. Amanda could already 
write her name and all the letters. What she needed was 
to learn social and emotional skills – these are far more 
important at this age, for any kid. 
Eventually, Amanda learned it was good to talk about her 
feelings. One day, she had a dispute with another kid, and 

worked through it all 
on her own. What an 
amazing day that was! 
The hard work of the 
staff had paid off.
And finally, the day 
came when she  
graduated and went 
on to kindergarten. 
On her last day, she told the staff she would 
miss them. What a transformation from how she behaved 
her first day. 
Now, Amanda wants to help people. She wants to grow 
up to be a police officer. 
I love this story, because if Childhaven can put a smile on 
Amanda’s face, anything is possible. 
Because of COVID, a lot of kids and their parents are 
stuck at home. Domestic violence is increasing. Families 
are stressed. Kids like Amanda need more help than 
ever. And for every home we sell, we donate some of the 
proceeds to Childhaven. 
Please send us referrals for anyone you know who is in 
the market to buy or sell their home or condo.

Could You Love a Child Like Her?
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The COVID Home  
Improvement Plan

Here are some suggestions: 

Big home project ideas:
• Rebuild your deck
• Add a new room
• Build a backyard cottage
• Put in a patio or covered outdoor area
• Rip out the grass and install a rock path  

with plants and flowers

Smaller home project ideas:
• Re-organize your garage
• Replace defective or worn-out fixtures
• Update your smoke alarm batteries
• Stain or paint your deck before summer
• Do a deep clean

(continued from front)

Since 1909, Childhaven has been a safe and caring 
place for babies, toddlers, and preschoolers in 
King County. Today, our early learning, early  
intervention, and counseling programs support 
positive outcomes for all children and families in 
the communities we serve.

We build upon the inherent and unique strengths 
of families to help them overcome adversity and 
thrive.

Science-based. Heart-centered.
Learn more at childhaven.org

Here’s some brand new Seattle-area data that just came in:
 • Homes up to $1.5 million are selling in less than 

30 days, just like last year
• Strong sales activity for homes between $1.5 mil-

lion and $3 million, and even beyond
• Interest rates are down to 3.19% as of this writing. 

Ouch!  
That’s hot!

• There is a severe shortage – less than a 1.3 month 
supply – of homes from $500k - $1 million 

• Time on market is still very short – good homes 
are moving fast!

• And the bottom line – prices are still up

What should a homeowner who is 
considering selling do in response?
First – get a free, no obligation consultation from me 
and my team, including a customized home valuation. 
You need to know what you can realistically sell your 
home for and how long it will take. Again, this doesn’t 
obligate you to do anything! It’s information you need 
to have before making an informed decision to list your 
home. Call me at 206.414.5400

Second – start preparing your home for the possibility. 
Fix up the yard. Repair the easy fixes you can do quickly. 
Organize your stuff to make it easier for an initial round 
of photos. 

Third – start looking for your next home, if that’s your 
plan after selling this one. Make a list of what you must 
have and what you’d like to have. Consider neighbor-
hood, size of home, proximity to things you care about, 
features within the home, garage, and all the other 
things that help make your buying decision. 

By the way, do you know about our seller’s guarantee? 
We guarantee to sell your home for at least 100% of your 
asking price. If we don’t – I will pay you the difference! 
It’s that simple

What if you aren’t in the market to buy or sell?

You probably know someone who is! Send all your 
referrals to us and tell them how their business will go 
to support the kids at Childhaven who need every bit of 
help right now, during the pandemic.
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THE CHILDHAVEN  
MATCHING CHALLENGE!

Through June 30th, if you give to Childhaven I will 
match your donation dollar-for-dollar up to $3,000 
worth of donations.
These kids need our help now more than ever, so 
together, let’s give them the extra help that they need.
How to get your gift matched by me: 
1)  Visit https://childhaven.org/
2)  Make your donation on their website
3)  Email me the donation receipt and I’ll add up 

all the donations given by June 30th, and match 
them up to $3,000!

If you need some help thinking 
through some of these or just a 
second opinion about one of those 
big projects, feel free to reach out 
to me and I’ll be happy to talk and 
even come over. 
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