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Ryan’s Story
Four-year-old Ryan loves to play 
dress-up. Today, she twirls around her 
preschool classroom in a purple tutu, 
giggling wildly. At clean-up time she  
approaches her teacher.

These play skills are remarkable when 
Ryan’s history is taken into account. 
Like many children enrolled in our early 
learning programs, Ryan belongs to a 
family that has seen more than its fair 
share of adversity. Substance abuse, 
housing instability, and domestic vio-
lence are all a part of her family’s story.

Ryan and her mother Brook were re-
ferred to Childhaven during Ryan’s first 
year of life. This gave the organization 
an opportunity to 
provide very early 
support to Ryan and 
help her through 
many developmental 
milestones.
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Debunking some myths about 
our real estate market
Sometimes I think that the wackiest part of our real estate market is 
the media coverage that it gets; seriously. And no, this is not ‘media 
bashing’. Unfortunately, their standard analysis of simply comparing 
prices year-over-year is not always adequate and too many times 
misses many important subtleties. In the chart below I’m presenting 
3+ years of median prices in Seattle, King County, Snohomish Coun-
ty and Tacoma. If you’ve been reading my analyses for the past few 
months, you’ll remember my discussion about the price aberration 

5 Easy(ish) and Cheap(ish) DIY 
Summer Projects For Your Home
Home maintenance is like housework, flossing and exercise: Work it 
into your routine, because the penalty for not doing it is worse than the 
job itself. Summer is a great time to tackle some of the projects that 
will help keep your home healthy, safe and looking good.  
1. Re-stain decks and fences
Wood decks and fences need to be re-stained every 2-3 years to pre-
serve and protect the wood from the elements and extend its life. You’ll 
need to clean the wood first and make sure that you use a quality stain. 
(continued inside)
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(continued from front)

“Ryan has done great in the program,” says Brook. “She’s loved it from day 
one and developed really strong relationships with her teachers and thera-
pists.”

In addition to providing early learning programs for children who have faced 
significant adversity, Childhaven offers developmental therapy and counseling 
services. According to Brook, Ryan has particularly benefited from one-on-
one behavioral therapy.

“Ryan is a very outgoing child,” Brook remarks, “and she very much dislikes 
it when people pick on her, when people don’t want to play with her. She’s still 
learning that not everyone is going to like her, and that she can be in control of 
her emotions when her peers treat her in a way that she doesn’t expect.”

Emotional regulation can be exceptionally difficult for many children who have 
faced adversity. Childhaven’s early learning programs help these children 
navigate the complex emotions that can be triggered when they interact with 
peers.

Throughout the day, teachers check in with the children in their class, asking 
them how they’re feeling and prompting them to express their emotions in 
healthy ways. Strong social-emotional skills like these are necessary for suc-
cess in school, work, and relationships.

Ryan starts kindergarten next year, and Brook is excited for the transition. 
“She’s a natural born leader,” Brook says, “and I know she’s going to continue 
to excel thanks to the support we’ve received from Childhaven.”

Still, Brook expects more arguments about clothes when Ryan starts at her 
new school. “Ryan likes to control what she wears,” Brook says, laughing.

Watching Ryan play, it’s clear why. Running across her classroom in a purple 
tutu, she beams with confidence, ready for anything.

Ryan’s Story
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and market correction that we experienced last Spring. A 
quick synopsis: prices spiked last Spring, causing buyers to 
walk away, which forced prices back to more ‘normal’ terri-
tory and market activity to resume. This market correction 
was completed by the beginning of 2019. 

A deeper look at the charts shows that the ‘price spike’ 
did not affect all areas uniformly. Areas that are generally 
priced higher were affected more severely, meaning, the 
price difference between the ‘high’ and the ‘low’ was much 
greater.

A more meaningful analysis would look at where the prices 
are trending at the beginning of each year. As in past years, 
this year’s prices are clearly heading up. In fact, today’s 
prices are very close to the peak prices from last Spring, 
except that we got here in, perhaps, at a more sustainable 
pace.  

All this comes back to some basic economic fundamentals 
for our area, the biggest of which is that we still have more 
buyers than sellers! And as long as that is the case, we’re 

still going to have a sellers’ market with market forces 
pushing prices up. 

Now, just because it’s a sellers’ market, doesn’t mean that 
sellers can go wild, like they did in 2017 and early 2018, 
when anything that hit the market - good, bad or ugly - got 
snatched in a crazy bidding war. Buyers these days are tak-
ing their time to find the ‘right home’ and are less motivat-
ed by fear and scarcity.

So if you’re a seller, marketing your home correctly and 
effectively is crucial in order to maximize your sale. And 
if you’re a buyer, learning how to identify opportunities 
and capitalize on them, is equally crucial. Neither of these 
tasks should be left to agent without the proper knowledge, 
skills, resources and knowhow and you should demand 
to see your potential agent’s systems and record of suc-
cess before you hire him or her. If you or anyone you know 
wants to see my systems and record of success, call me 
for a no-obligation consultation at 206-779-9808. 

Debunking some myths about our real estate market

Since 1909, Childhaven has been a safe 
and caring place for babies, toddlers, and 
preschoolers in King County. Today, our 
early learning, early intervention, and 
counseling programs support positive 
outcomes for all children and families in 
the communities we serve.

We build upon the inherent and unique 
strengths of families to help them  
overcome adversity and thrive.

Science-based. Heart-centered.
Learn more at childhaven.org

Please give today to support 
children like Ryan at  

childhaven.org/donations



You and your referrals mean more than ever to my team and I. 
As we move forward this summer, please know we are  
extremely thankful for you and your being a special part of our 
business. It’s easy to refer those you know considering buying 
or selling a home. 
Here are the options:

Send me an email to referral@weisbarth.com with the 
contact info of the person you know who is considering 
a move. 

Call me direct or pass on my number – 206.779.9808

Go to our website at Weisbarth.com/referrals

Your referrals  
help kids in need!

DORON WEISBARTH
Designated Broker/ Owner

206.779.9808
Doron@weisbarth.com
Weisbarth.com

Like and follow us on:     
             weisbarthassociates

“Your Home Sold for at Least 100% 
of Asking Price or I’ll Pay You the Difference!”

Learn more about this exclusive guarantee at Weisbarth.com/guarantee
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5 Easy(ish) and Cheap(ish) DIY Summer Projects For Your Home

WHAT’S YOUR 
HOME REALLY 
WORTH? 

Did you know that automated, 
online “guesstimates” can be  
off by 20%? 

To get a customized, accurate 
valuation of your home, call 
Doron today at 206-779-9808. 

2. Mulch

Laying a 1- to 3-inch layer of mulch on garden beds will quickly spruce up the 
area around your home’s exterior. What’s more, mulching smothers weeds, 
saving you (and your back) from weeding, and helps hold moisture  
in the soil, saving your plant and saving you water. 

3. Clean roof and/or gutters

You’ll need a tall enough ladder and make sure you have someone spotting you 
from below. Note that you never, ever want to pressure wash your roof as it may wash off the protective granules and 
permanently damage it. If you have moss built up, just brush it off with a broom and then collect and composte it. 
Clean gutters once or twice a year, depending on how quickly they fill with leaves and debris. While you’re cleaning, 
check for leaks and breaks.

4. Pressure Wash

This is a great way to give your home a nice shine, wash away dust, cobwebs and moss. Use low pressure and a wide 
nozzle spray on soft surfaces, such as wood and even old brick, to avoid damaging them. You can use higher  
pressure on concrete in walkways, driveways, etc. 

5. Clean windows

Another easy way to make your home shine inside and out. Old newspapers and a water and distilled white vinegar 
solution (1:1) will easily do the trick and leave your windows clean and streak-free. 

Other summer projects that are bigger and costlier include painting the  
exterior, new roof, new windows and landscaping. If you need advice on  
any of these projects, big or small, or recommendations for potential  
contractors, feel free to email or call me at 206-779 9808. 

Have a great summer!  



6826-B Greenwood Ave N
Seattle, WA 98103

Reaching our goals 
helps kids in need
Weisbarth & Associates is proud to announce that 
in the past 3 years we have donated over $132,000 
to Childhaven, by giving a substantial portion of our 
income from every home sale to help those kids in 
need. Thanks to all of our clients for your trust, your 
business and your referrals. Together we are making a 
big difference in the lives of Childhaven kids.

Weisbarth.com
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> 5 Easy(ish) and Cheap(ish)  
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 Your Home

> Childhaven: Ryan’s Story

> About Childhaven
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 Kids in Our Community

When my first-born turned one year old, my wife, Juju and I decide to throw him a birthday 
party. Our friends and family inquired about gift options for our little boy. “What does he miss 
or lack?” my wife and I thought. “Nothing” is all we could come up with. Truly and thankfully, 
our son’s needs were met at the highest level – from the material to the emotional and spir-
itual. Instead, we decided to ask our friends and relatives to give to kids who were born into 
such opposite circumstances and who were so profoundly deprived, that their needs were 
urgent, real and deep. And I don’t mean just material needs, although sometime basic nutrition 
was lacking, let alone proper clothes or toys. I mean fundamental human needs such as love, 
warmth and care. We wanted to try and make even the tiniest difference in the lives of these 
kids with the hopes that this difference will alter the course of their lives in a radically different 
and positive direction. Thus began our  
partnership with Childhaven that now  
spans over 14 years.

Why I Support Childhaven

Doron, Juju, Ori & Sophia at 
Greenlake for a picnic,  

Spring 2019.

Sincerely,

 
Doron Weisbarth, Designated Broker/Owner 
Weisbarth & Associates 
206-779-9808

Debunking Real 
Estate Myths

If your home is already listed, this is not intended as a solicitation
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